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GROUPS PADDLING HARD TO STAY 

AHEAD IN SALES TABLES 
 

In challenging market conditions, fund management groups had to work harder to attract 

business in the second quarter and the current quarter is expected to be even tougher.  

Even M&G saw its gross retail sales slip back by 4% according to figures from the Pridham 

report published by Fundscape.  However, the company’s dominance at the head of the new 

business tables remained intact, and thanks to a fall in withdrawals, its net retail sales 

position improved significantly with flows that were nearly double those of its closest rival, 

Standard Life.  M&G’s position was bolstered by its bond fund sales which were up 15% on 

the quarter with its Optimal Income being the investors’ favourite. 

 

Having the right funds always helps.  Invesco Perpetual benefited from the renewed 

popularity of equity income funds with a 35% increase in its gross retail sales and a return to 

the net sales table.  In tough economic conditions, investors and advisers clearly see Neil 

Woodford as a safe pair of hands and he has also commented on his optimistic outlook for 

the kind of undervalued stocks that he favours. 

 

Top ten managers by gross retail sales  
in Q2 2011 (£m)   

Top ten managers by net retail sales  
in Q2 2011 (£m) 

              
1 M&G 2,655.8   1 M&G 1,223.7 
2 Invesco Perpetual 2,302.6   2 Standard Life Inv 652.0 
3 BlackRock 1,862.9   3 Invesco Perpetual 639.2 
4 Standard Life Inv 1,295.0   4 BlackRock 632.6 
5 BNY Mellon 1,283.7   5 Santander AM 493.1 
6 Henderson 1,069.1   6 BNY Mellon 479.1 
7 Jupiter 1,015.3   7 SWIP 418.1 
8 Fidelity 929.4   8 Scottish Widows 366.5 
9 HSBC 926.7   9 First State 277.0 
10 Schroder 878.3   10 Threadneedle 275.9 

Source: Pridham Report 

 

 



 
 
Standard Life Investment Management also maintained a strong position, coming second for 

net retail sales.  Although flows into its Global Absolute Return Strategies fund have 

diminished somewhat since peaking in the third quarter of last year, support for its UK 

Smaller Companies fund increased after the company flagged up that it was about to be soft 

closed. 

 

Meanwhile Threadneedle benefited from two trends – the switch by some investors out of 

Far Eastern and Emerging Markets back into developed markets with its American fund 

providing particularly popular, and the return to favour of equity income. BNY Mellon, which 

features near the top of both the net and gross retail sales table, is also gaining from its 

reputation as a leading provider of equity income funds, both UK and global. Helen Pridham, 

Director of Fundscape, said “Ongoing inflation and the fading prospect of interest rates 

moving up anytime soon are likely to continue to boost sales of equity income funds this 

year”.   

 

 

- Ends- 

Notes to Editors: 
 
The Pridham Report is published by Fundscape LLP. For further information about 
Fundscape visit www.fundscape.co.uk.   
 
 
For further information or background please contact: 
Helen Pridham tel: 020 8886 2721 email: helen@fundscape.co.uk 
Bella Caridade-Ferreira tel: 020 7627 1145 email: bella@fundscape.co.uk  

   
 

  

 


