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FUND DISTRIBUTION BOUNCES  

BACK IN Q112  
 

After a difficult fourth quarter, 2012 started well with sales rising to their highest levels on 

record1. According to the quarterly Distribution Report jointly published by Fundscape and 

Matrix Solutions, gross sales across the fund distribution universe totalled £25.3bn in the first 

quarter of the year, up 35% on the final quarter of 2011 and a more modest 3% relative to 

the first quarter of 2011.  Rising gross sales are often an indicator of switching and transfers, 

but in this case a quarter-on-quarter rise of 147% in net sales to £4bn proved that business 

was far stickier than it had been in the previous quarter. 

 

Helen Pridham, Director of Fundscape, commented “As the markets became more ‘risk on’ 

at the beginning of the year, IFAs were clearly keen that their clients should not miss out. 

Many had been holding new investment in cash until the outlook improved, but low interest 

rates on deposits means this is not a long-term solution. At the same time, advisers are the 

most likely to ensure their investors have maximised their ISA allowances in the final quarter 

of the tax year.”    

 

The quarterly Distribution Report, which monitors actual sales through the three main 

wholesale aggregation channels as well as the underlying distribution channels, showed that 

all wholesale channels benefited from the rise in business. However, the L&P and Platform 

channels benefited the most thanks to a strong rise in personal pension business. Pridham 

explained, “Unusually for the first quarter of the year, ISAs were outsold by personal 

pensions due to rumours that the Chancellor was considering reducing pension tax relief for 

higher-rate tax-payers. Although this rumour has surfaced in the past, the Government’s 

need for tax savings made it more likely that it would happen this year, leading IFAs to 

recommend clients bring forward their pension contributions.”  

 



 
 
At the primary channel level, flows through the financial advice channel increased by 24% 

over the quarter and accounted for 39% of the total distribution universe.  However, the 

strongest rises in business were in the direct channels (direct to fund manager and B2C 

platforms), which tend to be at their highest in the first two quarters of the year because of 

the ISA season. 

 

1. Financial-Clarity Database, Matrix Solutions. 

- Ends- 

 
Notes to Editors: 
 
About Matrix Solutions: With over 25 years’ experience in the financial services industry, 
Matrix is established as one of the UK’s leading Customer Intelligence companies delivering 
proven information solutions across a number of industries. The company focuses on 
improving its clients’ understanding and management of customers and sales channels, 
delivering operational cost savings and driving top-line revenue growth.  

About Financial-Clarity:  Financial-Clarity is a suite of revenue-driving business intelligence 
tools for the UK financial services industry. It features three component parts:  

1) A secure data hub containing aggregate market sales data from financial product 
providers and platforms in the UK;  

2) The Matrix Financial Intermediary Database (MFID) — the UK’s most comprehensive 
intermediary database with up-to-the-minute market intelligence on outlets;  

3) A web-based interface providing easy access to the analysis of own sales and aggregated 
market intelligence that can be seamlessly integrated with your systems and CRM software. 
For further details on Financial-Clarity, please visit: www.financial-clarity.com.  

About Fundscape:  Fundscape provides informed analysis, comment and insight into the 
UK fund industry and other fund markets globally. Its activities include the publication of 
several regular reports including the Pridham Report, which is unique in monitoring actual 
fund flows in the UK, and the Platform Report, which provides in-depth coverage of the 
burgeoning platform and wrap market.  For more information on Fundscape, please visit: 
www.fundscape.co.uk.  

About the Distribution Report:  The Distribution Report is a quarterly subscription-based 
publication. It is a closed user-group publication with restricted circulation, meaning that 
prospective subscribers must subscribe to or provide data to Financial-Clarity. 

 
For further information or background please contact: 
Helen Pridham tel: 020 8886 2721 email: helen@fundscape.co.uk 
Bella Caridade-Ferreira tel: 020 7627 1145 email: bella@fundscape.co.uk  
 


