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The RDR has increased demands on advisers in all areas of 
advice, but not more than in ensuring suitability. If the RDR wasn’t 
enough, the at-retirement changes announced in the budget 
have increased the temperature exponentially. The FCA is rightly 
concerned about portfolio structure and content when income 
throughout retirement depends on good, appropriate advice.

This conference will help advisers 
understand the essential steps 
in building compliant investment 
solutions, especially when looking 
to outsource and comparing 
discretionary fund management, multi-
manager and multi-asset solutions. 

The due diligence process should take 
account of cost, past performance and 
investment methodology. Advisers will 
look at the provider’s pedigree and 
financial strength. They will look at 
these issues and more and ensure a 
match to the clients’ needs, priorities 
and wishes.

Some commentators have remarked 
on the fact that use of packaged 
solutions like multi-asset funds 
are not growing as fast as market 
indicators might suggest. Is this 
true, and if so, why? Can it really 
be that advisers are seduced by the 
marketing of those offering more 
complex (and costly) propositions 
for what used to be called ‘golf club 
cachet’? Might simpler propositions 
of this type prove at least as suitable 
as more complex ones for the 
majority of clients? Are they really 
cheaper? And what lies inside these 
funds, and how do they compare?

And what about advisers using 
the propositions? Does a strong 
Centralised Investment Proposition 
make good business sense? And 
does it drive lower costs in the form 
of reduced PI premiums?

KEy cONfERENcE 
HIgHLIgHTS:
  What are the essential 

ingredients of a centralised 
investment proposition?

  What should the audit trail of 
due diligence and suitability 
processes look like?

  Is the structure the most tax 
efficient for the client?

  What are the conflicts 
between what the clients may 
prefer and what is best?

  What are the risks – 
organisational risk, regulatory 
risk and client attitude to risk?

  To what extent will PI cost and 
availability be influenced by 
portfolio structure?

Much attention has been focused on suitability of advisers’ 
investment propositions post RDR. This conference will 
ensure that advisers know how to answer some key 
questions. It will also assist providers in building and 
marketing compliant solutions.

Should I opt for a 
discretionary manager or  
a multi-manager solution?”

How do I ensure 
I have addressed 
suitability?”

Have I demonstrated 
appropriate due 
diligence?”

Should I run the  
money or should I 
outsource?”
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WHO 
SHOuLD 
ATTEND?
The conference 
will be of interest 
to all those 
involved in portfolio 
construction:

•	 Advisers

•	 Fund	groups

•	 	Discretionary	
managers

•	 Life	companies

•	 	Platform	
managers 

•	 Data	publishers



A cONfERENcE WITH  
A DIffERENcE 
We are offering incredibly competitive prices to adviser 
delegates	with	a	further	discount	for	PFS	and	IFP	members.	

We are offering tables to providers so that they can 
spend the day with their adviser partners, including lunch, 
in order to build valuable relationships and learn at the 
same time – at a very attractive price.

We’re delighted to have the opportunity to create a 
neutral, open space to discuss these issues.

The	FE	Investment	Summit	is	an	event	with	a	difference.	
No queues of sponsors with 20 minute slots to deliver 
thinly veiled sales pushes. No panels of presenters being 
wheeled out again to answer desultory questions from a 
disinterested audience. Nothing, in fact, to distract from 
the issues at hand.

Our speakers are genuine leaders in their field. Our 
panellists are practitioners with direct, first-hand experience 
of the issues under discussion. Some are opinionated, and 
up for a good argument. And, for once, they’ll be enabled 
and encouraged to do just that.

8.30 Registration, coffee & croissants 

9.00 Welcome Clive Waller

9.05 Introduction Keith	Richards,	PFS

9.20 Never mind the quality, feel the width Mark Polson, the lang cat

9.35 The case for discretionary management Andrew Shepherd, Brooks Macdonald

10.05 Questions

10.30 Coffee

10.50 The case for multi-manager John Ventre, Old Mutual Global Investors

11.20 Questions

11.50 Panel debate Ian Cooke, Best Practice

Verona Smith, 7IM

Cedric Bucher, Architas

David	Tiller,	Standard	Life

Alistair	Cunningham,	Wingate	Financial	Planning

12.30 Lunch

13.10 Issues of risk Kenn Taylor, Grant Thornton

13.40 Suitability, CIPs and PII Jamie	Newell,	The	Underwriting	Exchange

14.10 Questions

14.30 The regulator’s view Rory	Percival,	FCA

15.00 Questions

15.20 Close Michael	Holland,	FE

15.30–16.30 Drinks and networking

PROVISIONAL AgENDA

The FE Investment Conference will also 
see the launch of a major new study of 
the intermediated packaged investment 
market, ‘Never Mind The Quality, Feel 
The Width’. This study, a collaboration 
between the lang cat and CWC Research, 
investigates adviser behaviour in 
recommending investment portfolios and 
analyses a range of CIP propositions in 
detail to try and answer the suitability 
question once and for all. 

During the day, which will also incorporate ample time for 
discussion and networking, we’ll hear from Clive Waller 
and Mark Polson on the report, from the regulator, from 
a leading authority on Professional Indemnity Insurance 
and from advisers who are navigating the CIP landscape 
every day. We’ll ask industry heavyweights to make the 
case for discretionary management (in the blue corner) 
and multi-asset packaged investments (in the red corner). 

If we’ve done it right, sparks will fly, sensitive issues will 
get a good airing, and everyone will go home with fresh 
insight and a new perspective on an area which we know 
is high on the regulator’s agenda.

Further	details	will	be	available	closer	to	the	conference.



PRIcES
Tables (seating 8) are available for an early booking rate 
of £1,750 plus VAT for bookings made before 31 July. 
After that time the price will rise to £1,950 plus VAT.

Provider individual seats are available at an early booking 
rate of £395 plus VAT before 31 July. After that time the 
price will rise to £495 plus VAT.

Adviser individual seats are available at an early booking 
rate of £80 plus VAT before 31 July. After that time the 
price will rise to £100 plus VAT. 

A 10% discount on adviser rates is available for PFS 
and IFP members.

Packages covering both the  Summit and the report 
are available; please ask Clive or Mark for more details.

INDucEMENTS
First	of	all,	this	conference	is	very,	very	far	from	being	a	
jolly! Issues of substance will be raised and discussed. 
Delegates will be challenged, provoked and (we hope) 
entertained as well. CPD will be available. However, to 
ensure that both the letter and the spirit of inducement 
rules are observed, we have decided to move away from 
the traditional model, and instead offer a choice of either 
individual seats or tables (the room will be set out cabaret 
style). Providers are invited to purchase a table and invite 
their own mix of staff, advisers and other guests. 

NEXT STEPS
We hope we’ve piqued your interest. The Summit and report will,  
we think, be controversial, engaging, unbiased and, above all, useful.

To book a table of 8, or an individual place, please email 
Monica Waller at monica@cwcresearch.co.uk
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